2.6.1. STUDENTS PERFORMANCE AND LEARNING OUTCOMES
B. Com (CA) & M. Com (CA) Programme: A three-year UG programme and two-year PG programme trains the students to know Commerce related to computer applications. The students will gain the knowledge of financial accounting, management functions, budget its applications in daily life. They enable the students to gain skills in preparing the budget, computation of tax, preparation of balance sheet etc. with the help of computer system. Most of the students are getting placements in various reputed companies and banks. Transportation facilities like land, air and water etc.  

Programme Outcome (Pos)

To gain knowledge in the field of commerce and accounting software’s for corporate requirements. To get employment in IT fields, Software, Banks, Companies, BPOs etc. To demonstrate the professional ethics in the social and legal aspects of commerce. To integrate the ethical behavior in self-learning, apply towards lifelong learning and acquiring knowledge in modern corporate and the IT sector.
Programme Specific Outcome (PSOs)

To understand the concept of commerce and computer application operations. To apply the current techniques, skills, and tools necessary for computing practices and the ability to design, implement domain knowledge for computer programming.

Course Outcome (COs)

To posses’ competent skills in micro areas like Accounting, Taxation, Banking, Insurance and E-Commerce. It is able to find solutions to the real time problems in the business with the specialized knowledge developed through practical training. To develop a programme for system-based applications and web page creation for business enterprises. It works in teams with enriched communication and intellectual skills Students will demonstrate that they can present the results of their observations and research in a way that is objective, technically accurate, and legally acceptable. Students will use effective technology appropriately, such as PowerPoint, slides, posters, handouts, and transparencies in oral presentations. 
